
U L T I M A T E
THE

HOME SELLER'S
CHECKLIST

We simplify the home selling experience. 



DEAR
SCOTTSDALE
SELLER,

Are you considering sel l ing your home but you're not

sure where to start? Does the thought of l ist ing your

home and getting it  showing-ready stress you out?

My name is Deanna Peters,  and I 'm committed to

making sure that your home sel l ing experience is as

painless and stress-free as possible.  My team and I

have been helping homeowners sel l  their homes quickly,

easi ly,  and at the highest price possible.

The fol lowing guide contains important information you

wil l  need to gather prior to l ist ing your home for sale.

Use the Ult imate Sel ler Checkl ist as a guidel ine to help

you get your home l isted quickly and effortlessly.

We wi l l  get TOP DOLLAR for your Home! If  you have any

questions,  feel  free to ask.  I 'm here to help.  

Sincerely,  

REALTOR, Scottsdale Locals Real Estate Group at Home Smart

480-250-5675



Landscaping:

HOA:

Age of Home:

Age of Roof:

Age of Air Conditioning:

Age of Windows:

Others:

Y O U R  H O M E  O P E R A T I N G  C O S T S  

H O M E  I N F O R M A T I O N

A D D I T I O N A L  D O C U M E N T S  

K E Y S

N O T E S / C O M M E N T S

Receipts for al l  major improvements to the property

Floor Plan

Past Appraisals

Home Inspection Report

Bui lding Plans/Permits 

Front Door Key

Garage Door Keys ( If  not Accessible from Interior)

Keys to Outdoor Shed

Please provide two sets of keys on our next vis it .

Water:

Electricity:

Gas:

Property Taxes:

Approximate Monthly Cost

( If  Avai lable)



IMPROVEMENT YEAR COST

   

   

   

   

   

   

   

   

H O M E  I M P R O V E M E N T S

Please l ist improvements made to your home, the approximate year,  and the cost.

N O T E S :



S T A G I N G  Y O U R  H O M E

It 's  a proven fact that a staged home appeals to more buyers,  spends less t ime

on the market,  and sel ls for more money, than if  it  were not staged. 

How a home looks and feels affects a Buyer's perception of how much it 's

worth.

Staging adds visual  appeal,  warmth, and beauty to your home by optimizing the

use, look,  and feel  of your home. 

I  wi l l  personal ly walk through every room of your home and make

recommendations on how your property can shine to buyers.  My team and I  can

suggest professionals such as window washers,  decluttering companies,

housekeepers,  carpet cleaners,  etc.  Upon your request we' l l  schedule and

oversee al l  the work,  to assure the highest standards.



W H O L E  H O M E
C O N S I D E R A T I O N S

T O U C H  U P  W A L L S  W I T H  F R E S H ,  N E U T R A L  P A I N T
A fresh coat of paint is one of the most cost-effective ways to update your home.

Bold colors may not appeal to buyers,  so now's the t ime to re-paint that red accent

wal l  and old bathroom paint.

P R O  T I P :

LIGHT COLORS make small

rooms appear bigger and use

accent colors cautiously.

According to the new survey conducted by the National  Association of Realtors,

homeowners remain the most hesitant about bold colors such as orange being too

loud, red being too overpowering, and green being too institutional .  

However,  60% of the respondents say that they are most l ikely to use shades of

blue in decorating.  In general ,  the surveyors prefer neutral  interior wal ls and pops

of color through different accessories,  decorations,  and furnishings.  

W A L L S  A N D  C E I L I N G S
Clear of dirt,  f ingerprints,  and water damage stains 

Cracks,  chips,  and holes repaired

Neutral ,  l ight color



S T A G E  E V E R Y  R O O M  F O R
I T S  I N T E N D E D  P U R P O S E

If  you've converted the spare bedroom into a

den, or the den into an exercise room, make

the effort to convert those rooms to the way

that most people use them. You want buyers

to easi ly visual ize how they'd l ive in your home

and its rooms in the way they would use them. 

M I N I M I Z E  F A M I L Y  P H O T O S ,
R E L I G I O U S  A R T I F A C T S ,  A N D
P E R S O N A L  M E M E N T O S
Indeed, these are the exact things that make

your home feel  l ike home - but that 's precisely

why you need to thin them out.  You want to

create an objective space - a blank canvas, so

to speak - for potential  buyers.  Take down

your wedding photos and your shot glass

col lection - they' l l  soon have a new home

anyway. 

Descent smel l  out of your home. Most homes have a smel l .  You may be desensit ized to

your own home's scent because you're used to it ,  but a buyer wi l l  sense it  as soon as

they walk through the door.  

Give pets a good wash and commit to not cooking fish or strong spices for the t ime

your home is l isted for sale.  Buy a few plug-in air fresheners and don't ever smoke in

your house.  If  you do smoke outside, hide the evidence.

C L O S E T S  A N D  S T O R A G E  A R E A S
Unfortunately,  cramming everything you don't want to

be seen into your closets won't f ly.  Buyers wi l l  open

doors and look in your cupboards and assume that a

cramped closet equals insufficient storage in your

home. Minimize the belongings you don't need and

neatly organize what you do. 

Clean and wel l  organized

Clutter and excess junk
removed

Clothes neatly hung

Shoes and boots neatly
stored



D A I L Y  U P K E E P
I N S I D E  Y O U R  H O M E

It  isn 't  enough to just have a clean and shiny home the day you go on the market.

You never know when a buyer may turn up for a viewing, so you need to have it

looking its best every day.  Ensure your home is always showing - ready to make the

most of every opportunity and get the highest possible price for your home. 

K I T C H E N

Remove as many smal l  appl iances as possible.  You want the customers to be
as clear as possible

The kitchen is one of the rooms Buyers are most attracted to,  so give extra love to
this space.

Clear refrigerator of magnets,  photos, and reminders

Ensure every surface is sparkl ing clean

Organize countertops, removing as many items as possible from view

Discard spoi led food

Clean stovetop

Clean sinks

Ensure refrigerator is organized and dishwasher are stain free



B A T H R O O M S / P O W D E R  R O O M
Ensure every surface is sparkl ing clean

Organize countertops - free of clutter

Ensure sinks are spotlessly clean

Clean tub and shower surfaces

Hang towels neatly

Ensure the toi let is extra clean and working
properly

Empty bathroom garbage regularly

Clean mirror regularly

Put away toys.  Toys should be put away when
not in use.  Don't hide the fact that you have
chi ldren and/or pets,  this may be a
commonal ity between you and your potential
buyer.  Ensure everything has its own
designated place and looks organized. 

L I V I N G  R O O M

Clean the fireplace

Neatly stack logs

Tuck TV and electronic wires neatly

Declutter and organize items neatly



F L O O R I N G  ( H A R D W O O D ,  T I L E ,
C A R P E T I N G ,  A R E A  R U G S ,
E T C . )

Clean any stains

Repair excessive wear or damage

Fix damaged ti les and grout

W I N D O W S
Professional ly clear

Fix broken cracks or replace the glass

Repair damaged screens

Remove valuables from sight

Make the beds

B E D R O O M S

Ensure furniture is clean and in good repair

Vacuum thoroughly

Make sure the mirrors are sparkl ing

Declutter closets

O U T S I D E  Y O U R  H O M E
Organize front entry

Clean furniture

Clean driveway

Ensure fences/decks are in good conditions

Make sure walkways are in good repair

Mow the lawn

Repair any damaged/dead grass



REALTOR, Scottsdale Locals Real Estate Group at
Home Smart

deanna@deannapeters.com

480-250-5675

10601 N. Hayden Rd., #I-100
Scottsdale, AZ 85260

DeannaPeters.com
ScottsdaleLocals.RealEstate

 



REALTOR
Scottsdale Locals Real Estate Group
At HomeSmart

CHECK OUT OUR FIVE-STAR REVIEWS
ON GOOGLE

Steve Baum - June 10, 2022

"As a lawyer, I have spent over 40 years buying and selling
real estate, personally and professionally. Dealing with
scores of real estate agents and brokers throughout my

career. Deanna Peters is a top flight. She's smart,
experienced, knowledgeable, resourceful, hard-working,
and responsive. With her suggestions for preparing our

house for sale and her recommendations for service
providers to do the work, the place positively popped in
no time for nominal cost. With her marketing skills, we
had the ideal buyer before the ink was dry on the MLS

listing (whose offer we ultimately accepted but only after
the price was increased at her insistence). And with her
adroit handling of inevitable blips that arose along the
way, selling our house was a walk in the park. Anyone
intending to buy or sell residential real property may

confidently place their trust in Deanna Peters."

Charles Hawkins

"If you want someone to help guide you through the
process of buying or selling a home, then Deanna Peters
should be the logical choice as your navigator. She is a

total professional when it comes to her business. Deanna
is always available and ready to help. There was never a

time I could not reach her when I had questions or needed
guidance. The quality I admire most about her is she does

what she says she will do! And her advice is filled with
much wisdom. Deanna Peters has all of the qualities I look

for in a business relationship and have no problem in
recommending her to anyone."

Linley Salamanca

"Working with Deanna as a special real estate
commissioner through the court was such a great

experience. Deanna was such a thorough and helpful
realtor, and I appreciate all of the help and effort that she

put into selling a condo for me. She went above and
beyond making sure that everything was always taken care

of and made sure to communicate everything that was
going on each day with both myself and my ex husband.

During a tough time, she was extremely helpful to us both
and I am very grateful for her."

Boris the Tortoise

"When Deanna sold my family’s home, they relocated out
of state but Scottsdale is my home and I have a great space
here. While I was happy for my family, I wanted to stay in

Arizona, so Deanna made arrangements for the new
owners to adopt me �"

The professionals at Scottsdale Locals
are available to help with all of your
real estate needs and questions. We
offer complimentary consultations and
property valuations throughout
Scottsdale. Whatever questions come
up or information you need – consider
us first as your #1 resource for
residential real estate.
 
Our founder, Deanna Peters, has lived
in Arizona for over 40 years and has a
strong track record as a REALTOR. Her
extensive legal background from
owning  a successful paralegal 
 business makes her an expert at
contracts and protecting her clients
throughout the real estate transaction.  
As a former divorce mediator, she
excels in diplomatic negotiations and is
solutions oriented, quickly resolving
issues in the best interests of her
clients.

Scottsdale Locals is always on the
cutting edge of technology and
providing outstanding representation
to its clients. Our creative ideas have
helped many clients where others have
failed. 

Let us know when we can be of
assistance to you.

ScottsdaleLocals.RealEstate

DeannaPeters.com/blog

Text 480-250-5675 to subscribe to our monthly
newsletter. For up-to-date information and to
read my monthly blog on the market, visit our

website: DeannaPeters.com/blog 

http://scottsdalelocals.realestate/
http://facebook.com/azrealtordeanna
http://instagram.com/azrealtordeanna
http://twitter.com/azrealtordeanna
https://www.linkedin.com/azrealtordeanna
http://deannapeters.com/blog
http://facebook.com/azrealtordeanna
http://instagram.com/azrealtordeanna
http://twitter.com/azrealtordeanna
https://www.linkedin.com/azrealtordeanna

